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2015 City of Decatur

Real Estate Market Review
Presented by Carter & Associates

“Passion and experience
are what enables our team
to sell your home quickly
for optimal price — or find
your dream home!”
		 – Chad Carter
What Sets Carter & Associates Apart
Local Market Knowledge
I am a member of this community and have “the scoop” that only a performing insider would have. My
local knowledge allows me to definitively and optimally bring my clients’ properties to market. I will
provide detailed education about the recent comparable sales for your home. Together we will develop
and employ a very specific transaction strategy that has been the proven difference maker in our market
every time.
Home Preparation for Best Showing Possible
Our level of commitment far extends beyond putting a listing on the Multiple Listing Service (home
database) and doing closing paperwork. When a property owner engages us to sell their home, we not
only will make recommendations for minor updates and repairs (door/cabinet hardware, paint colors,
cosmetic items on front porch, etc.), we will provide trustworthy contractor recommendations and track
the tasks through completion.
Another huge differentiator with Carter & Associates is that we provide comprehensive home staging
completely FREE of charge. This includes anchor furnishings such as sofas, tables and beds and also
sophisticated window treatments, artwork and area rugs. We are the only team we know of who does
this, and we know this level of service helps ensure a speedy sale for maximum dollar.
Luxury and Lifestyle Marketing Plan
Selling your home in today’s market is both an art and a science, requiring a highly skilled real estate
professional. With our award-winning “Luxury and Lifestyle Marketing Plan,” we deploy a
comprehensive Internet and social media marketing campaign that is arguably proprietary and ensures
your home is sold quickly at the highest possible price. A few elements of our plan include: determining
the optimal price, “First Look” initiative/Coming to Market campaigns, luxury signage, professional
photography, glossy brochures that tell the story of your home, e-mail marketing to our extensive
network, social media-digital outreach, neighborhood mailers and more. (Visit our website to read all 24
facets of our comprehensive plan.) And don’t forget we are the only brokerage in Atlanta with the
International Christies affiliation (ensuring global reach!).
A Track Record that Speaks for Itself
REALTORS can make a lot of claims, but without proven results, it’s tough to know if it’s only talk. We
have the experience and track record to support our claims of having best-in-class marketing and the
best/biggest network in the Atlanta area. Carter & Associates: We are the #1 performance team in units
and volume at the Intown office of Atlanta’s #1 in units and volume brokerage firm, Harry Norman
REALTORS™.
Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
www.carterandassociatesga.com
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Dear Neighbor,
I am beyond thrilled to offer my inaugural City of Decatur Market Report. Every statistic in
this 2015 market report was created with you — the community — in mind.
The City of Decatur and its unique neighborhoods continue to grow in popularity. Although
each pocket of Atlanta has much to offer, my heart and real estate passion lie in-town — most
notably in Decatur, where I’ve made my home and where I spend the majority of my time.
My wife and I live, shop, dine and play (we have two, energetic, small children!) here in the
City of Decatur.
Seeing in that I live, work, and play in this area, I have a thorough understanding of what
drives the City of Decatur real estate market. This includes our amazing neighborhoods,
stellar schools, parks, restaurants and other amenities. You know it. I know it. The City of
Decatur is where people want to be. There’s something magnetic about the people and sense
of community here.
For the past four years, City of Decatur home sales and prices have increased. While the
number of homes sold increases annually, it lags behind our great City’s demand. Prices have
driven up an average of 10% higher than in 2014. People are moving to our city and staying.
As a result, homes in the City of Decatur are in high demand.
The future continues to look bright for those with current real estate investments, and for
those seeking to sell or buy in this bustling market. No matter which side of the transaction
you may be on, having a reputable and thorough agent who knows your neighborhood
intimately — and that can garner top results — is critical.
Or are you thinking of buying a home this coming year? (Maybe selling and buying?) I have
lived in and built homes in many neighborhoods inside the perimeter and can recommend
neighborhoods that fit your personality and interests. If you know what area you want to be
in, I can tap into my network to find off-market properties that meet your wish list — or get
you connected with new construction or lots to build your dream home.
I’m sure you’ll find the neighborhood real estate data in this report interesting. These facts and
figures will hopefully educate you on the City of Decatur and your neighborhood, and also
show my passion for real estate. I got started in the business when I was practicing in the
medical field and decided to rehab houses on the side. I eventually secured my real estate
license to handle my own deals. Then 2008 happened. We helped people through short sales
and foreclosures for five years. It wasn’t a good time to be in real estate, but helping people
through emotional times was more rewarding than anything I’d done before. We are now the
#1 large team in units and volume at the Intown office of Atlanta’s #1 in units and volume
brokerage firm, Harry Norman REALTORS™. We continue to grow because we simply love
what we do and have hired only equally passionate team members.
Please reach out so I can share how Carter & Associates’ experience, passion for real estate
and network can meet your family’s real estate needs.

Sincerely,
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Chad Carter

Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
www.carterandassociatesga.com

Market Summary
There really is only one factor that drove the City of Decatur market in 2013, 2014 and 2015: not enough
inventory. For those selling, this is quite favorable — pushing the price sale average up again in 2015. The
average sale price in the City of Decatur is now $573,252, up 10% from $519,627 in 2014. With the economy only
strengthening as we start out 2016, demand is expected to rise. This Market Summary focuses only on single
family residences, not condominiums, townhouses or lots.

A Note to Sellers:

It is a great time to be a seller in the City of Decatur, with demand stronger than it has
ever been. While the market is strong in our city, you will see from the numbers on the ensuing pages that despite high demand and low inventory, not all properties sell immediately and/or for their full asking price. With buyers being asked to pay premium prices for our
homes and being relatively unable to borrow further funds for improvements on the way
in, it is critical to have your home as turnkey as possible. With home preparation, staging,
proper pricing and an excellent marketing plan, you can expect to get the most for your
home and sell in a timely manner. Ask about our preferred contractors and FREE staging!
Visit with your Carter & Associates Realtor early to devise a stress free plan!

A Note to Buyers:

Being prepared to act quickly will be key in 2016. Turnkey, functional properties that are priced well will
sell quickly every time. Having an agent that is intimately familiar with our market and its
neighborhoods will allow you to act quickly. In many scenarios, an established agent will have
off-market, coming-to-market and pocket listing opportunities for you that are critical for Decatur
purchases. If you’re looking to buy in the City of Decatur before selling your home, there are a number
of options to help you achieve such goals. Please feel free to contact us for a no-pressure consult at any
time. We’re here to share advanced information and advice in your home buying process.

City of Decatur

Year
2014
2015

Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
www.carterandassociatesga.com

Sales
243
315

Avg. List Price Avg. Sold Price Price Per S/F Avg. Dom* Sale/List
$519,495
$515,136
$238.93
32.3
99.16%
$582,996
$573,252
$250.90
32.4
98.33%
*Days on Market
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Home sales in the City of Decatur rose again in 2015 after
a moderate decline in 2014. 315 sales in 2015, up 30% over
2014 total sales. The alert and expectations for small but
incremental federal interest rate increases should initiate
further push for buyers to secure their family’s home in 2016.
Average Days on Market

2011
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The inventory level has been consistent, but remained low
overall in 2015. On average, only 73 homes were actively listed
at the end of any given month during the year. With an average
of 26 homes sales per month in 2015, we are operating at less
than a 3-month supply of homes. Most markets are considered
stable at a 6-month supply. This low inventory operates in favor
of sellers and has continued the trend of upward pricing and
sales in the City of Decatur.
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Sales price to List price is a short hand measure of buyer
demand relative to seller supply. A ratio over 100% would
indicate buyers paying above asking price and below 100% is a
sign of sellers accepting offers below the asking price. The sale
to list price ratio average for 2015 at 98.3% indicates a strong
demand for our City’s homes.

2015 Home Sales by Price Range

Price Range
in $

Smallest SF Largest SF Avg SF Avg Days # of Sales Avg Sales to
Market
		
List Price

957
1612
1,271 31
9
91.6%
875
3769
1,495 29
67
96.7%
1246
2800
1,822 24
56
99.1%
1448
3533
2,221 34
51
98.7%
1541
3907
2,726 50
44
98.5%
2457
3709
2,987 40
41
98.7%
2828
4700
3,508 43
32
97.9%
3411
4846
3,966 22
6
96.7%
3800
5618
4,466 44
9
98.2%
It is interesting that one of the ranges with lowest Days on Market
also achieved the highest price sale to list ratio at 99% which is the
$400,000-$499,999 range. The other and also modest trend here
is the trickle up in Days on Market and diminished Sale to List
price ratio as the price of the home increases. Both assessments
assert the importance of running a strong market assessment of
your home and the importance of listing it at the correct price
point to achieve an optimal sale.
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Another good indicator of demand is the length of time homes
are listed before they go to contract. In 2015, the average for
the city was 35 days, a small decrease over 2014. I know we
were all expecting the average to be just 2 days, but “most”
homes, even in the City of Decatur, take some time to transact
and there are many that skew the days on market average as
they are simply not turnkey ready and can sit on the market.
The year over year trend for the city is descending, indicating
strong demand for good houses and a limitation in overall
inventory.
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Home prices in the City of Decatur have increased each year
for the past 5 years, whether measured by average sale price
or median sale price. In 2015, the City experienced an annual
10% average sale price average growth since 2014. In fact, the
City has experienced a total percentage annual increase since
2011 of 58%. The 2015 median sales price was up an
average of 10% from 2014 and the average price per square
foot increased almost 5% from $238.92 in 2014 to $250.89 in
2015. Overall the homes selling are now larger, due to
relatively recent expansions for today’s family’s needs. All trends
point to continued increases in all price indexes.
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WESTCHESTER HILLS-CHELSEA HEIGHTS
Year
2014
2015

Sales
24
27

Avg. List Price Median Price
$518,147
$457,500
$647,948
$587,000

Price Per S/F Avg. Dom Sale/List
$253.01
26
99.6%
$254.87
26
97.7%

Westchester Hills/Chelsea Heights had a strong year in 2015. The
average sale price for 2015 at $642,948 is a 22% percent increase over
2014, and the highest average for the entire City of Decatur. The average
sale price per square foot stayed almost exactly the same at $254.87, thus
indicating that the higher priced homes in this neighborhood are now
selling well. There were roughly the same number of renovation and new
builds for both years, so this was not a contributing factor. The reopening
of beloved Westchester Elementary more than likely played a notable role
in the neighborhood’s substantial resale price point elevation.

Carter & Associates helped us sell our previous home and purchase a new one.
Their extensive knowledge of the Atlanta market helped us determine the value of
our old house, sell it quickly and at the right price. Their suggestions and assistance
helped us tremendously. In addition to local market knowledge, Carter & Associates’
deep familiarity with the buying and selling processes minimized stress and wasted
time. They also used a great strategy to secure our new house at a super low price,
saving us a lot of money. If you’re looking for a REALTOR team who knows their
stuff, will be flexible to your schedule and answer your endless questions without
missing a beat, you’ll be very happy with Carter & Associates.
				
– Todd and Caroline Samalin (sellers and buyers)

PARKWOOD
Year
2014
2015

Sales
6
9

Avg. List Price Median Price
$542,000
$562,500
$540,194
$535,000

Price Per S/F Avg. Dom Sale/List
$220.15
31
97.2%
$216.04
39
98.6%

Parkwood sales for 2015 averaged $540,194. Three of the 9 sales in this
neighborhood were estate transactions with the other 6 properties selling at
an average of $574,458 or $233.42 per square foot, which is more reflective
of the neighborhood’s price point. With half of the neighborhood recently
annexed into the City of Decatur, Parkwood’s large lots, walkability and a
neighborhood-owned park, expect this quite desirable area to continue to
push up in sale price per square foot quickly and possibly surpass the City
of Decatur average in the next year or two.

Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
www.carterandassociatesga.com
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As a first time homebuyer, I had a lot to learn about the process. Instead of
overloading me with information at the beginning, Carter & Associates walked me
through each stage of the home buying process and kept me focused on what was
essential. Acting less as an agent and more as a mentor, they explained the reasoning
behind every option and helped me make the most appropriate decision. With
requests of mine (which I admit sometimes bordered on ridiculous), Carter &
Associates always went out of their way to find an answer. In the end, we found a
home that fit my desired budget, location and size.
						
– Xiaoyun Li (buyer)

LENOX PLACE

Year
2014
2015

Sales
20
38

Avg. List Price Median Price
$432,725
$429,000
$554,980
$507,000

Price Per S/F Avg. Dom Sale/List
$230.69
45
97.8%
$253.62
24
99.3%

Lenox Place was the hottest and most improved sale area for the City of
Decatur in 2015. Almost double the homes closed in 2015 than 2014 and
there was a 28% increase in the home sale average price from $432,725 to
$554,980 in 2015. This dramatic increase is consistent for all Lenox Place
statistics including price per square foot sale average which is now $253.62,
notably up from $230.69 in 2014, which means larger homes at a higher
price per square foot. The average days on market diminished from 2014
to 2015 and the list-to-sale percentage increased to 99%: all strong demand
indicators for this rising neighborhood.

GREAT LAKES
Year
2014
2015

Sales
19
29

Avg. List Price Median Price
$574,868
$580,000
$616,686
$645,000

Price Per S/F Avg. Dom Sale/List
$247.69
21
99.9%
$254.39
23
99.1%

Great Lakes continues to be among one of the most sought after City of
Decatur neighborhoods. The neighborhood had the second highest sale
price average at $616,686 and highest median sale price at $645,000. The
neighborhood homes’ sell average is 7% above the City of Decatur average
at $573,252. Most homes continue to sell quickly in this quite established
neighborhood with the lowest City of Decatur average days on market at
23.
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My husband and I purchased a home when we relocated to Atlanta from Orlando.
We could not have made a better decision than working with Carter & Associates.
Chad and Christina promptly sent us newly-listed homes that matched
our criteria, encouraging us to see as many homes as possible. They spent many
hours (phone and in person) with us looking at homes and explaining various
options and scenarios. With it being a long-distance purchase, it was important we
use an agent we trusted inherently. Carter & Associates earned our business and
our trust. Despite a competitive market, a tight schedule and a tight budget, we
ended up in our dream neighborhood!
					
– James and Katie Paisley (buyers)

GLENNWOOD ESTATES
Year
2014
2015

Sales
20
28

Avg. List Price Median Price
$582,276
$585,000
$569,919
$525,500

Price Per S/F Avg. Dom Sale/List
$249.18
27
98.5%
$254.10
60
97.6%

While the average Glennwood Estates home sale price was down 2%
from 2014, the average price per square foot sale at $254.10 tied for the
highest in the City of Decatur. This simply indicates the inventory sold here
in 2015 was, on average, smaller properties than those that sold in 2014.
The days on market for this neighborhood was the highest in the City of
Decatur at 60 days. Also, a trait seen for smaller home movement.
Glennwood Estates continues to be a consistently desirable neighborhood
in the heart of Decatur, displaying traits of an established neighborhood
and a stable market.

We were a young, long-distance (international) couple looking for our first house.
I was doing the looking and my husband (then boyfriend) was keeping up online
through pictures and videos. I already had who I thought was a great REALTOR, but
a friend encouraged me to meet Carter & Associates before going any further. In our
first meeting they asked many questions I hadn’t previously thought about. Carter &
Associates eased my fears and promised they would help us find the perfect house
in three trips or less. After our initial in-person meeting, it was clear we weren’t
dealing with just any REALTOR; Chad and Christina treated the process as
carefully as if they were buying their own home. When Chad and I met for the third
trip, he told me he found a house that didn’t pop up in our automated search but
that might have been just what we were looking for. He knew us better than we
knew ourselves! The home wasn’t what I thought I wanted but actually was perfect
for us. You cannot go wrong with this dynamic, devoted and down-to-earth team!
						
– Liza Shurik (buyer)
Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
www.carterandassociatesga.com
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SYCAMORE RIDGE - DECATUR HEIGHTS
Year
2014
2015

Sales
20
25

Avg. List Price Median Price
$518,151
$531,450
$526,289
$483,500

Price Per S/F Avg. Dom Sale/List
$238.46
37
99.1%
$245.88
49
97.4%

Sycamore Ridge - Decatur Heights sales price average is up 2%, but
remains a more affordable neighborhood for sale price averages. Their
Days on Market is the second highest at 49, and the list to sale average
percent was the lowest for the city in 2015. With new construction and
renovation prevalent here, in 2015, we can expect this neighborhood to
slowly rise in accordance with the rest of the city.

We have many REALTOR friends, yet realized early on that our “empty
nest/rightsizing” decision required real estate experts. After a thorough search, we
narrowed our list to three REALTORS we were confident in. Carter & Associates arrived
at the first meeting so prepared that we unanimously chose them. Carter & Associates
rolled up their sleeves and worked collaboratively with us from day one. For both
buying and selling, we were impressed with their energy, ethics, encouragement,
sound advice and commitment to making us a priority. Our demanding schedules
created numerous obstacles which Carter & Associates always met with a smile, even
when our perfectionism caused them to jump through extra hoops! We’ve bought and
sold many houses over the past 30 years, many times “by owner,” but after working
with Chad and his team, we will never do it on our own again.
			
– Sherri Lane and Carolyn Dunbar (sellers and buyers)

WINNONA PARK

Year
2014
2015

Sales
34
33

Avg. List Price Median Price
$542,474
$489,450
$592,353
$545,500

Price Per S/F Avg. Dom Sale/List
$229.15
48
97.9%
$242.06
41
98.9%

Winnona Park had another good year with the average home sale price
up 9%, now sitting above the City of Decatur average at $592,353. The
medium home sale price has also risen and the average price per square
foot improved 6% to $242.06. Expect this neighborhood’s values to
continue to rise as its price per square foot comes more in line with the City
of Decatur average at $250.90.
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When we relocated to Georgia, we knew finding a house would be our biggest
challenge. We had a requirements list we weren’t willing to budge on. I realized that a
guy I wrestled with in high school was a REALTOR in metro Atlanta! That guy (Chad of
Carter & Associates) was willing to set up showings at odd times (due to our
demanding schedules). His local contacts (from contractors to loan officers) helped
streamline our process. Home buying can be hard on marriages and friendships;
Chad’s hard work and ability to make the process easy kept all relationships happy
and healthy. And the house we ended up with is one that meets all our needs and that
we LOVE.
					
– Kelvin and Anu Whisenhunt (buyers)

COLLEGE HEIGHTS
Year
2014
2015

Sales
32
37

Avg. List Price Median Price
$438,877
$377,000
$508,281
$460,000

Price Per S/F Avg. Dom Sale/List
$214.58
45
100.6%
$235.94
35
97.2%

College Heights is one of the most affordable neighborhoods in the City
of Decatur with the average home sale at $508,281. This is a 16% price
average increase from 2014. The average home sold here at $235.94 per
square foot, about 6% below the City of Decatur average. With 37 total
transactions in 2015, second highest only to the Oakhurst neighborhood,
and a significant drop in the days on market average from 2014, the
demand for this neighborhood is now strong. Expect the price per square
foot sales average to quickly catch up with the city average.

MAK HISTORIC DISTRICT

Year
2014
2015

Sales
2
4

Avg. List Price Median Price
$452,000
$452,000
$608,750
$537,500

Price Per S/F Avg. Dom Sale/List
$253.14
50
100.5%
$213.72
9
95.5%

The MAK Historic District had only two transactions in 2014 and 4
home sales in 2015. With so few sales a truly relevant statistical assessment
cannot be made. The neighborhood and their amazing properties are quite
beloved by its residents whom tend to stay a very long time. Low turnover is
consistent in this neighborhood.

Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
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OAKHURST

Year
2014
2015

Sales
66
85

Avg. List Price Median Price
$522,924
$464,350
$582,071
$540,000

Price Per S/F Avg. Dom Sale/List
$248.94
30
99.5%
$263.03
34
97.9%

About one out of every four homes sold in the City of Decatur is located
within the Oakhurst community, the largest neighborhood within the City.
Home sale year over end prices were up 11% (compared to 2014) now at
$582,071, just above the City of Decatur average. Home sales here are at
an average of $263.03 per square foot, the highest in the City. The average
days on market are quite consistent for the average Decatur market at 34
days.

MY

PERFECT
HOME

BY CARTER & ASSOCIATES OF HARRY NORMAN, REALTORS®

New Construction Program
We take care of all the details for an exciting and
seamless new construction buying experience!
Our New Construction Program includes:
• Introduction to top Atlanta Builders at all levels of
construction
• Land/lot acquisition
• Procuring new construction or renovation financing
• Securing the correct Architect for your home vision
Call us today to learn about available new construction
homes and opportunities in Atlanta!

Trust and Conservatorship Real Estate
Managing the details of a probate, trust or
conservatorship estate is complicated enough. Choose
a real estate partner who will treat the process
respectfully and seamlessly. The key to a successful sale
is to list your property with an agent who understands
both the complexities of fiduciary sales and the needs
and challenges that may arise from your unique probate
estate, trust or conservatorship situation. If you are faced
with the sale of real estate property through probate
proceedings, you’ve come to the right team: Carter &
Associates.

Visit out website to learn about these programs and the other outstanding services that Carter & Associates offers!

Cell: 404-944-6577
Office: 404-897-5558
Chad.Carter@harrynorman.com
www.carterandassociatesga.com
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1531 Piedmont Avenue
Suite B
Atlanta GA 30324
404-897-5558

We all grow to have close emotional connections with our
homes – and for good reason! I’m passionate about helping
people through important life choices such as buying and
selling homes. I enjoy real estate because I love helping people.
– Chad Carter

“

“

Statistical data for the City of Decatur Market report was gathered by Carter & Associates from FMLS.
All information provided is deemed reliable, but is not guaranteed and should be independently verified.
If your home is currently listed for sale, this is not intended as a solicitation.

